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"On a handshake, I've trusted Donald Dell with my life." -Arthur Ashe, U.S. Open champion

Good negotiators know the rules. Great negotiators know when to break those rules. And then there are the
true master dealmakers, like the pioneering sports lawyer Donald Dell. Over the last four decades, he has
fought for some of the biggest stars in the world-Michael Jordan, Jimmy Connors, Patrick Ewing, Andy
Roddick, Stan Smith, and dozens of others.

Dell is tough enough to look the general manager of the L.A. Lakers in the eye and say, "We can talk about
the weather or the movies or your sex life, whatever you want, but we're not going any further until you
make an opening offer." On the other hand, he's shrewd enough to know when the managing partner of the
Chicago Bulls was about to lowball Michael Jordan by $40 million-unless Dell could grab the advantage by
naming his number first.

Now Dell reveals the advanced strategies and tactics that he has developed over a lifetime of high-stakes
deals. Whether you're making endorsement deals for superstars, negotiating your next salary, or just trying to
sell your old car, Dell's wisdom will help you get every possible advantage.
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From reader reviews:

Reginald Hunter:

Information is provisions for people to get better life, information these days can get by anyone from
everywhere. The information can be a know-how or any news even restricted. What people must be consider
if those information which is inside former life are challenging to be find than now's taking seriously which
one would work to believe or which one the particular resource are convinced. If you obtain the unstable
resource then you obtain it as your main information you will have huge disadvantage for you. All of those
possibilities will not happen throughout you if you take Never Make the First Offer: (Except When You
Should) Wisdom from a Master Dealmaker as your daily resource information.

Annie Adcock:

Reading a guide can be one of a lot of action that everyone in the world likes. Do you like reading book
consequently. There are a lot of reasons why people enjoyed. First reading a reserve will give you a lot of
new information. When you read a reserve you will get new information mainly because book is one of
many ways to share the information as well as their idea. Second, looking at a book will make you more
imaginative. When you examining a book especially fiction book the author will bring one to imagine the
story how the figures do it anything. Third, you can share your knowledge to some others. When you read
this Never Make the First Offer: (Except When You Should) Wisdom from a Master Dealmaker, it is
possible to tells your family, friends along with soon about yours guide. Your knowledge can inspire
different ones, make them reading a reserve.

Barbara Robbins:

Do you have something that you like such as book? The book lovers usually prefer to decide on book like
comic, limited story and the biggest some may be novel. Now, why not attempting Never Make the First
Offer: (Except When You Should) Wisdom from a Master Dealmaker that give your pleasure preference will
be satisfied by reading this book. Reading routine all over the world can be said as the way for people to
know world considerably better then how they react when it comes to the world. It can't be explained
constantly that reading addiction only for the geeky person but for all of you who wants to become success
person. So , for every you who want to start looking at as your good habit, you could pick Never Make the
First Offer: (Except When You Should) Wisdom from a Master Dealmaker become your own personal
starter.

Kimberly Johnson:

Publication is one of source of know-how. We can add our understanding from it. Not only for students but
in addition native or citizen have to have book to know the up-date information of year to help year. As we
know those books have many advantages. Beside we add our knowledge, can also bring us to around the
world. From the book Never Make the First Offer: (Except When You Should) Wisdom from a Master



Dealmaker we can have more advantage. Don't you to definitely be creative people? Being creative person
must want to read a book. Just simply choose the best book that appropriate with your aim. Don't end up
being doubt to change your life at this book Never Make the First Offer: (Except When You Should)
Wisdom from a Master Dealmaker. You can more pleasing than now.
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